FRONTIER MODEL COMPARISON | Al FOR REAL ESTATE

R)

STUDENT HANDOUT / Al (o) REAL ESTATE

The Frontier Model
Comparison Guide

Claude, ChatGPT, and Gemini for real estate agents who are starting from zero.

Three Al tools dominate the conversation right now. Claude, made by Anthropic. ChatGPT, made by
OpenAl. Gemini, made by Google. They are not the same product, and they do not do the same things
equally well.

This guide is written for the agent who has heard the names, maybe poked at one of them, and wants a
straight answer on which one to use and why. There is a recommendation at the end. There is also
reasoning behind it, so you can decide for yourself.

Pick the tool that thinks the way you need to think.

SECTION o1

What a Frontier Model Actually Is

A frontier model is the most capable version of a large language model that a company currently sells. It
is the top tier. The premium version. The one you pay for, not the free demo on a website.

Every major Al company runs the same general playbook. They build a flagship model. They release a
smaller, cheaper version for everyday questions. The flagship is what you want when the work matters,
because it reasons better, writes better, and follows instructions more carefully.

In real estate, this matters more than it sounds. The difference between a smart model and a basic one
is the difference between a contract summary you can hand to a client and one that misses the
assignment clause.

PLAIN ENGLISH
Frontier model means flagship model.

When somebody says "frontier," they mean the smartest version that company makes. As of this writing,
that is Claude Opus, ChatGPT (powered by GPT-5 class models), and Gemini Pro / Ultra.

If you are paying for Al, you want access to the frontier tier. The free versions are demos, not workhorses.
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SECTION ©2

Meet the Three

Each of these tools has a personality. Not literally, but functionally. They handle the same prompt in
different ways, and the differences matter when you are building marketing assets, reading contracts, or
drafting buyer consultations.

Claude (Anthropic)

Built by a company founded by former OpenAl researchers who left to focus on Al safety and reasoning
quality. Claude is the model that thinks before it speaks. It writes in a more natural voice, follows long
instructions without losing the thread, and is generally the best of the three at understanding what you
actually meant, not just what you typed.

What Claude does well. Long-form writing. Document analysis. Contract review. Multi-step
instructions. Sensitive client communication where tone matters. Reading a 40-page seller disclosure
and pulling the five things that actually need attention.

What Claude does not do well. Real-time web search is limited compared to Gemini. Image
generation is not native. Voice mode is newer and less developed than ChatGPT's. If you want to chat
hands-free while driving between showings, Claude is not the first choice today.

ChatGPT (OpenAl)

The product that put Al on the map for most people. ChatGPT is the most feature-rich of the three. It
has voice mode, image generation, video generation, custom GPTs, and the largest ecosystem of plug-
ins and third-party tools.

What ChatGPT does well. Image generation directly in the chat. Voice mode that feels close to a
phone call. Custom GPTs you can build for specific workflows like listing descriptions or recruiting
outreach. A massive library of community-built tools.

What ChatGPT does not do well. Voice and tone in long-form writing can drift toward generic. It
hedges more than Claude. On dense documents, it sometimes summarizes instead of analyzing. The
personality varies depending on which underlying model is serving the request, which can feel
inconsistent.

Gemini (Google)

Google's flagship model, deeply integrated into the Google ecosystem. If you live in Gmail, Google Drive,
Google Docs, and Google Search, Gemini has structural advantages no competitor can match. It can see
your inbox. It can read your Drive. It is built into the apps you already use.

What Gemini does well. Real-time web search through Google. Native access to your Google
Workspace. Strong with research-heavy questions where you need fresh information. Good at handling
images and long video transcripts.

What Gemini does not do well. Writing quality is the weakest of the three for most real estate
work. It can feel clinical or list-heavy when you want warmth. Instruction-following on complex prompts
is less reliable than Claude. The model can refuse reasonable requests in ways that feel arbitrary.
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Side by Side
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Same task. Three tools. Where each one wins and where each one loses.

Listing descriptions in
your voice

Contract and disclosure
review

Long buyer or seller
emails

Image generation for
social posts

Voice conversations
while driving

Real-time market
research

Reading your Gmail or
Drive

Following complex
instructions

Building reusable
workflows

Doing work on your
desktop

Strongest. Best tone
control.

Strongest. Catches
subtle issues.

Strongest. Tone and
structure.

Not native. Use Canva or
DALL-E.

Available, still
developing.

Good. Web search
available.

Through connectors,
yes.

Strongest. Tracks long
context.

Strongest. Skills and
Projects.

Strongest. Cowork
agent.

Solid, but defaults to
generic.

Good. Sometimes
summarizes too much.

Good, especially in voice
mode.

Strongest. Built in, easy.

Strongest. Most natural
feel.

Good. Web search built
in.

Through connectors,
yes.

Good. Occasional drift.

Strong. Custom GPTs.

Some, through
Operator.

The right tool depends on the work, not the brand.

www.matthewrathbun.com

Weakest. Reads like a
brochure.

Decent. Misses nuance
more often.

Functional, not warm.

Good. Imagen 4 is
capable.

Good, tied to phone
Assistant.

Strongest. Native
Google search.

Strongest. Native
integration.

Inconsistent.

Limited. Gems exist, less
mature.

Limited.
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SECTION 04

Why Claude Wins for Most Real Estate Work

This is my opinion, after using all three daily for years. The other two have their place, and | keep paid
subscriptions to all three. But when an agent asks me where to start, the answer is Claude.

Three reasons.

0o1. Smarter outputs on the work that actually matters

Real estate work is language work. Contracts. Disclosures. Buyer consultations. Listing descriptions.
Negotiation emails. Recruiting outreach. The single most important capability of an Al tool, for an agent,
is whether it can read carefully and write clearly.

Claude is the best of the three at both. It catches subtle contract issues that ChatGPT skims past. It
writes in a recognizable human voice instead of the Al-generic cadence that buyers and sellers have
started to recognize and dismiss. When you ask it to follow a five-step process, it follows all five steps, in
order, without skipping the third.

02. Better natural language understanding
Natural language processing is the technical name for how an Al understands what you typed. Claude is
stronger here, and it shows up in two ways agents care about.

First, it handles vague prompts well. "Write something for my buyer who keeps ghosting me" produces a
useful draft instead of a request for clarification.

Second, it handles long context well. You can paste in a 50-page settlement agreement, ask three
follow-up questions, and Claude will still remember what was on page 4 when you ask about page 47.
The other two start losing track sooner.

03. Skills and Cowork change what the tool can do

These are the two features that move Claude from "better chat" to "actually working partner." Both are
worth understanding.

FEATURE
Skills.

Skills are reusable instruction packages that teach Claude how to do a specific task the same way every time.
Think of them as onboarding documents for an Al assistant.

Example. A Skill called "Listing Description Writer" can be loaded with your voice, your fair housing rules,
your formatting standards, and your office disclaimers. Every time you ask Claude to write a listing, it follows
that Skill automatically. No re-prompting.

For agents, Skills mean you build the system once and run it forever. They work the same in the Claude app,
in Claude Code, and through the API.

FEATURE
Cowork.
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Cowork is a desktop agent that gives Claude direct access to a folder on your computer. It can read your
files, write new ones, organize what is there, and execute multi-step tasks while you do other work.

Example. Point Cowork at a folder of seller disclosures. Ask it to extract the key issues across all of them and
produce a one-page summary. It does the assembly. You do the judgment.

Cowork is included with paid Claude plans. It is the closest thing to a real digital coworker that any Al
company has shipped to date.

SECTION ©5

When to Use the Other Two

Claude is my default. It is not my only tool. Here is when | reach for ChatGPT or Gemini instead.

Reach for ChatGPT when:

* Image generation. You need a social graphic, a quick illustration, or a custom image for a post.
ChatGPT generates inside the chat without leaving the tool.

* Voice mode. You want to talk through ideas during a commute. ChatGPT's voice experience is the
most natural of the three.

* Custom GPTs you found that solve a specific problem. The third-party GPT marketplace is large,
and some are genuinely useful.

Reach for Gemini when:

* You live in Google Workspace. Gemini reads Gmail, Drive, and Docs natively. If your whole
business runs through Google, the integration is the win.

* Research with fresh data. Gemini's Google Search connection is the deepest. For market trends,
news pulls, or anything that changed yesterday, it pulls real-time results faster.

e Quick factual questions. If the answer is on the web and you want a one-shot response, Gemini is
fast.

Start with Claude. Add the others when you need them.

If you are new to Al and you can only learn one tool first, learn Claude. The writing quality, the document
analysis, and the instruction-following will carry you the furthest with the smallest learning curve.

Add ChatGPT for images and voice. Add Gemini if your business lives in Google. Do not try to learn all three
at once.

SECTION ©6
Practical Starting Points
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Five things to do in your first month with Claude. None of them require coding. None of them require
advanced prompting. Each one is a real estate use case where the difference between Al and no-Al is
measurable.

01. Read a contract

Upload a recent contract you signed. Ask Claude to summarize the obligations on both sides, flag any
unusual terms, and list the key deadlines. Compare what Claude finds with what you remember from
the deal. This is the fastest way to trust the tool.

02. Write a listing description

Give Claude the property details. Tell it the voice you want, the buyer profile, and three things to
emphasize. Ask for two versions. Pick the better one. Edit. The result will be in your voice if you give it a
sample of your voice first.

03. Draft a difficult email

The next time you have to send a hard email, a price reduction conversation, a feedback delivery, or a
contract renegotiation, draft it with Claude first. Tell it the situation, the relationship, and the outcome
you want. The first draft will be 80 percent of the way there.

04. Build a buyer consultation outline

Tell Claude about your typical buyer, the local market, and the questions you wish more buyers came in
already understanding. Ask for an outline you can use in your first meeting. Customize it. Test it with the
next new client.

05. Set up Cowork on one folder

Install Claude Desktop. Turn on Cowork. Point it at a single folder, ideally something simple like
"Listings" or "Active Buyers." Ask it to organize what is there, summarize the files, or rename them
consistently. This is your introduction to working with an Al that actually does the work, not just
suggests how.

ONE LAST THING
Al does not replace agents. Agents augmented with Al
outpace agents who do not.

The model you choose matters less than the fact that you choose one and use it every day. Pick a tool.
Build a habit. Get comfortable handing it the work that drains your time.

Claude is the strongest starting point for most agents. ChatGPT and Gemini have their places. The wrong
answer is to keep waiting, keep watching, and keep doing every task by hand while the rest of the
industry pulls ahead.

Two rules. Pick a tool this week. Use it on real work, not test questions.

This guide reflects the state of the three frontier Al tools as of May 2026. Capabilities, pricing, and features change frequently in this category. Confirm current functionality with
each provider before relying on it for business-critical work. Nothing in this document constitutes legal, financial, or compliance advice. Always follow your brokerage policies,
your jurisdiction's rules, and applicable fair housing law when using Al in your business.
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